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ENMNQNYMA & NIZTONOIHMENA TPO®IMA

Eupwnaikn & AieOvn¢ Ayopa

H supwnaikn ayopd snifpafslel tnv afia kal ox1 tov oyko. O1 eAAnVIKEC £EaywyEC Tou KAAABIoU TPOo@ipwyV
auénBnkav anod 1,84 dioc. € 1o 2019 ot 4,08 dioc. € 1o 2025, unepdinhacialovtac tnv aéia touc. MapdNnAa, n
ayopd sicaywywv tn¢ EE-27 yia ¢ 16 kAdosi¢ tou koAabiou avépyetal os 135,4 Sio. €, v 10 eEAANVIKO pEPISIO
napapével MOAIC 2,01%. KUpleg ayopEg-otoxol yia v npwtn §aywyikn eicodo sival n Meppavia kai n FaAAia, v n
ltalia anoteei u@IoTAPEVN XUdNV pon npo¢ avaBabuion.

Miotonoinué vn nNoIoTNTa, IXVNAACIUOTNTA KAl OTOXEUNE VN EUNopIKn npooBacn dnuioupyouv diatnpnoiun aéia.

1.Bacikol dEIKTEC ayopac:

4.076,3

€Kat. €
EMNVIKEC eEaywYEC Eicaywyég EE-27 twv /\oyoq a&iac MOM/MNre KAdosic npoioviwy
kaAaBioU 1o 2025 16 kA\doswv 10 2025 £VAVTI PN NICTOMOINPEVOU oTo KOAGOI

2.KUpleC ayopPEC-OTOXOI EIGOS0U

@ T=ppavia — Kipia ayopd-ctx0g
yia tnv npwn §aywyikn £i6080
(XapnAOTEPO KATWPAI £I6080U,
peyaAn ayopd, otaBepn {ntnon
MOIOTIKWV MPOIOVIWV).

@ roMia — Acltepn
npotepaidtnta (peydAn ayopq,
Ioxupn {ATNoN yIa MNIGTONOINUEVA
Kal premium npoiovta).

4.3TPATNYIKEC NOU dnpIoupyouv adia

otoxsupeva B2B meetings pe ayopaocTEC, EICOYWYEIC KOl SIOVOUEIC.

TTOXEUMEVN £i60d0¢ o€ Meppavia & MaAAia — Mpwta n Meppavia Aoyw xapnAdtepou

@ AlgOveic ekOoeIc & B2B SIKTUWON — SUPPETOXN Of KOPUW@aieC SieOveic ekOEoEIC Kal
@ katw@Aiou g100dou. Enerta n FaAAia yia ugnAotepn anodoon ava povada aéiac.

@ IxvnAacipotnta & nmiotonoinon — Enévduon cg opOn enicnuavon, nictonoinon
MNOM/MNIE kai TEKUNPEIWOoN MOU EVICXUEI TNV EUNICTOCUVN.

r:'(B) Wneiakn napougsia & papkeuvyk — loxupd storytelling, digital brand presence kai
c@ E NEPIEXOPEVO NMou avadeikvUEl MPoEAeuon, Nolotnta Kai agia.

/ Avapaduion aia¢ & diagoponoinon — Mstatonion anod xudnv og nPoiovia
Aﬂl]ﬂ ENWVUMO, MoTonoIiNpéva kai pe uPpnAotepn povadiaia aéia.

SUpnNEPACHA

H supwnaikn ayopd sniBpafevsl v noiotnta, tThv MIcTonoinon
kol tnv aflioniotio. Mg OTOXEUMEVN OTPOTNYIKN EI00O0U OTn
eppavia kal otn MaAia kal avaBaduion Tng pong otnv ltoAiq, ta
EMNVIKQ TPO@INO HIOPOUV VO PEYICTONOINGOUV TNV aéia TouC.
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